Get In Gear With Jim Jackson Partial List Of Clients:

For more than 25 years, Jim has been performance-coaching sales leaders, businesses, sales ADESA Auctions
people and teams. He develops high-performance sales teams and the leadership skills necessary ADT Automotive

for them to thrive in the ever-changing global economy. Chﬁg?é?wglﬂcﬁggﬁ;ﬁ

CIGNA
As president of the Temecula Creek Learning Center, a Compaq
corporate teambuilding and leadership development facility, Corona Regional
Jim has been the lead sales performance coach since 1994. Medical Center
Prior to Temecula Creek Learning Center he was the Courtaulds Aerospace

. . . . Disney
Vice P_reS|dent of Sales and Marketing for the Pecos River Dothan Motor Company
Learning Center.

GE Capital

Harrah’s
Hewlett-Packard
Hughes Aircraft
Ingram Macro

Intel

Pacific Life Insurance
PricewaterhouseCoopers
Station Casinos
Toyota

U.S. Army

Wall Street Journal
Xerox

Put Your Team On The Road To Success!

The HARLEY ATTITUDE will encourage participants to:

Look in the mirror! Envision what they want, realize their
talents and believe they can achieve their goals.

Be self motivated and bring life-changing ideas to reality.
www.JimJacksonLive.com Take charge of their life and choose to be great at
(800) 403-TEAM (8326) sales and be the best they can be!

“Jim’s insight on change and experiential learning helped us
build better teamwork and exceed goals in our company. His
unique approach really helps people embrace a common
vision of success. Jim is one impactful motivator!”
Palma Patrucci

Western Regional Sales Manager

Rain Bird Corporatlon

never be the
< - words have
il ad’a’lastlng effecton
~my life.”
DaV|d Cook, PhD"

Asan
acclaimed
author, Jim offers
. a variety of materials
to help you reap the rewards
The HARLE;(SAA-I]TE&DUE g:l%s of the Harley Attitude long after

your session is over.



Shift Your Organization Into A ‘ : z
Whole NEW GEAR!

Empower Your Team With The HARLEY ATTITUDE And Watch The Results!

Jim Jackson lives the HARLEY ATTITUDE... going as hard as you can, with all you can,
as far as you can. It's all about Confidence, Belief & Performance.

He teaches salespeople how to exceed their quotas, how to work
smarter in penetrating their market, and how to be focused on
bottom-line results. Period!

THE HARLEY ATTITUDE: This unique tell-it-like-it-is
presentation is packed with fun,
Increase Self Confidence energy and inspiration - all with a
Exceed Quotas HARLEY ATTITUDE. Learn how
Eliminate Mediocrity personal choices affect individual
) contributions to your organization’s = - o
Focus On Bottom-Line Results growth and success and take away Pt (5 .l

Work Smarter To Penetrate action steps you can implement NOW! \,.'
{AAAL

Your Market
Your People Up!

jimJacksons

The HARLEY ATTITUDE Gu
It's All About Sales

©

’ “JIm changed the way | approached my ‘
role as a leader, as a father and as a husband.
I'am among his strongest advocates.”

T Kevn Foster-Keddie

CEO, Washington State Employees Credit Union




	InfoSheet-Page1
	InfoSheet-Page2

